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Firm fundamentals

Manhattan’s luxury market is on a 
firm footing. While the S&P 500 fell 
19% in 2022, and estimates suggest 
crypto plummeted 50%, luxury 
homes in New York registered 2.7% 
average growth, despite the Federal 
Reserve embarking on its fastest pace 
of rate hikes since the 1980s.

According to Miller Samuel, the 
average price of a luxury Manhattan 
home stood at US$1,948,603 at the 
end of 2021, a 2.7% increase equates to 
an average uplift of US$52,612 in 2022. 

Knight Frank forecasts 2% growth 
in 2023, higher than the city’s 
10-year average performance of 1.1%. 
Although interest rate rises, the 
Silicon Valley Bank’s collapse and 
recessionary fears will temper buyer 
sentiment, the unsettled financial and 
economic environment may favour 
prime property in tier one cities. 

Safe haven inbound capital flight is 
evident in New York, not surprising, 
given more UHNWIs reside there than 

The average increase in prime residential 
prices across Manhattan in 2022

2.7%

The rise in prime rents since their 
pandemic low in Q1 2021

49%

The proportion of wealthy individuals in 
the US that expect their wealth to increase 
in 2023

64%

Against a backdrop of economic uncertainty and volatility in 
several asset classes, New York’s steady price growth, rising 
rents and low purchase costs are attracting investors looking 
for an inflation hedge in a global and transparent market.

in any other global city. Data from 
The Wealth Report 2023 confirms 
37% of wealthy individuals in the US 
are prioritising capital preservation, 
higher than the global average of 26%. 

Sales rates remain robust. Over 
14,500 properties changed hands in 
Manhattan in 2022, 23% above 2019 
pre-pandemic levels, and the city 
posted 244 sales above US$10 million, 
more than any other global city in 2022. 

With cash buyers accounting 
for 80% of new home purchases 
in Manhattan, the market is better 
insulated from rate hikes. Despite the 
wider economic uncertainty, there 
is a degree of optimism amongst US 
wealthy individuals. Some 21% saw 
their wealth increase in 2022, but 64% 
expect their wealth to increase in  
2023, according to Knight Frank’s 
Attitudes Survey. 

Although the 30-year mortgage 
rate has fallen from a peak of 7.32 in 
November 2022 to 7.08 in March 2023, 

Fig 1: Prime prices in New York are forecast to rise 2%  
in 2023 Annual % change

Source: Knight Frank Research, Macrobond
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Fig 2: Prime and super-prime sales resilient after 2021 
post-pandemic surge

Source: Knight Frank Research, Douglas Elliman
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it remains high compared to historic 
levels. For those that are leveraged, 
existing homeowners are opting to stay 
put rather than incur a significant jump 
in mortgage costs, leading to reduced 
inventory levels. Data from StreetEasy 
reveals there were 7,804 homes listed 

Kate Everett-Allen, 
Head of Global Residential Research
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for sale in Manhattan in January 2023, 
down 13% from a recent high of 9,016 in 
May 2022. A proportion of this demand is 
shifting to the new homes sector instead. 

Inflation and the path of interest 
rates remain the big unknowns and the 
latest mood music suggests rates will 
remain elevated into 2024.

RENTS CONTINUE TO CLIMB 
SPARKING INVESTORS’ ATTENTION
The rental market bounced back 
strongly following the pandemic. 

Running parallel to the west of Madison Avenue and east of 

Lexington Avenue, Park Avenue is the upmarket backbone  

of Midtown East and home to some of Manhattan’s most  

iconic landmarks including The Waldorf Astoria, the Pan-Am 

Building and Grand Central Station. The recent opening of  

the new East Side Access Tunnel will reduce the journey time  

to Long Island from Grand Central by around 40 minutes.

Located in starchitect-designed buildings, the 

neighbourhood is home to financial institutions such as 

Goldman Sachs and Citi Bank attracting global C-suite tenants 

and homeowners to the market.

The Park Avenue corridor around Grand Central Station  

has seen US$32 billion of investment in recent years spread  

over 10.7 million square feet of private commercial and 

residential developments.

Contemporary-designed condos dominate Park Avenue with 

iconic skyline views. A two-bedroom residence in The Towers of 

the Waldorf Astoria for example starts at US$5.6 million, while a 

larger four-bedroom residence starts at US$18.5 million.
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Fig 3: New York’s ten neighbourhoods with the highest 
median rents Jan 2023 USD pcm 

Source: Macrobond, StreetEasy
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Fig 4: Manhattan’s rents rise as inventory shrinks

Source: Miller Samuel/Douglas Elliman

One to watch: Park Avenue

Luxury rents are up 49% since 
their pandemic low in Q1 2021, and 
increased 19% in 2022 alone.

A lack of stock persists leaving 
tenants opting for longer leases.  
The number of properties available 
for rent in Manhattan has shrunk 
from a high of 41,516 in October 2020 
to 14,148 in January 2023.

Tenants are looking to lock in 
for longer whilst mortgage costs 
remain elevated and rental stock 
constrained. Two-year leases as  

a proportion of all Manhattan  
leases have jumped from around 16%  
in February 2021 to 42% in January 
2023, according to data from  
Miller Samuel.

At US$10,995, Central Park South 
has the most expensive median rents. 
The fashionable neighbourhoods  
of Tribeca and Soho sit in second  
and third place with median asking 
rents of US$9,500 and US$6,395 per 
month respectively.



NEW YORK'S ACADEMIC PROWESS
Education is the motivation behind 8% of all 
prime property purchases globally, according 
to Knight Frank’s HNW Pulse Survey. This 
figure rises to 12% amongst ultra-high-net-
worth individuals in the Chinese mainland and 
10% amongst their European counterparts.

Home to over 200 colleges, including two 
Ivy League Universities, Colombia and Cornell, 
New York is an academic heavyweight. The 
city accounts for 12% of all international 
students studying in the US. In 2022, this 
equated to 113,600 international students, up 
6.3% on the previous year. 

Over 40% of the international students in 
New York State originate from the Chinese 
mainland, a figure that falls to 31% nationally. 
Indian, South Korean, Canadian and 
Taiwanese students complete the top five 
rankings for New York State. 

With 50 of the Fortune 500 companies 
located in New York, the city appeals to 
students seeking internships and good 
graduate employment prospects. 
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Knight Frank’s global research teams set out their prime 
residential price forecasts for 2023 and look back at what 
they got right, and wrong, in 2022

A

Prime predictions At a 
glance

2022 Forecast 
(At Jun 22)

2022 Estimate 
(At Nov 22)

2023 Forecast 
(At Jun 22)

2023 Forecast 
(At Nov 22)

2.0%

2.7%

5.2%

4.0%

Dubai leads the prime price 
forecast for 2023 with 13.5% 

annual growth

European cities rank highly with Dublin, 
Madrid, Lisbon and Paris set to lead the 

way in 2023 with 4% annual growth

Singaporean high-net-worth 
individuals are the most optimistic about 

price growth in their market in 2023

Prime price growth is edging 
lower, but 2023’s forecast sits 
above that recorded in six of the 
last ten years
25-city average

Source: Knight Frank Research,  
Douglas Elliman, Ken Corporation

fter two years in which the 
pandemic fuelled a surge 
in house prices in most 
global cities, the landscape 
is now shifting. Money is 

becoming more expensive, geopolitics more 
complex and China is no longer powering the  
world’s economy. 

Homeowners are having to grapple with the 
unpredictability of soaring inflation, the rising 
cost of debt and higher taxes.

Although prime markets are more insulated 
to the fallout from higher mortgage costs, they’re 
not immune. The transition from a seller’s to a 
buyer’s market is already underway across most 
prime residential markets.

But prime prices would need to dip by 
30-40% in some cities for prices to return 
to their pre-pandemic levels of 2019. And the 

consensus view among most economists is 
that we aren’t in line for GFC 2.0.

THE BIG PICTURE
Across the 25 cities tracked, Knight Frank’s global 
research network now expects prime prices to  
rise by 2.0% on average in 2023, down from the 
2.7% we predicted six months ago.

Despite this slowdown, aggregate growth in 
2023 would still be higher than that recorded 
in six of the last ten years across our prime  
residential markets.

WHAT’S CHANGED?
The short answer is not as much as one might 
have expected given the economic headlines. 
Fifteen of the 25 cities – or 60% – still expect 
prime prices to increase in 2023, down from the 
18 (72%) we listed six months ago.

by Kate Everett-Allen
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Definitions and data

HNWI – High-net-worth individual – someone with a  
net worth of US$1 million or more, including their  
primary residence.
 
UHNWI – Ultra-high-net-worth individual – someone  
with a net worth of US$30 million or more, including their  
primary residence.

PRIME PROPERTY – The most desirable and most 
expensive property in a given location, generally defined as 
the top 5% of each market by value. Prime markets often 
have a significant international bias in terms of buyer profile.

 THE PIRI 100 – Now in its 16th year, the Knight Frank Prime 
International Residential Index tracks movements in luxury 
prices across the world’s top residential markets. The index, 
compiled using data from our research teams around the 
world, covers major financial centres, gateway cities and 
second-home hotspots – both coastal and rural – as well  
as leading luxury ski resorts.

THE KNIGHT FRANK WEALTH SIZING MODEL – The model, 
created by our data engineering team, measures the size 
of HNWI, UHNWI and billionaire cohorts in more than 200 
countries and territories. In addition, we model the number  
of HNWIs and UHNWIs at city level for 100 global cities.

 
KNIGHT FRANK HNW PULSE SURVEY – New for 2023 
is our HNW Pulse Survey. This encapsulates the view of 
500 HNWIs across 10 countries and territories including 
Australia, Chinese mainland, France, Hong Kong SAR, Italy, 
Singapore, Spain, Switzerland, the UK and US. Conducted 
in January 2023.

THE ATTITUDES SURVEY – The 2023 instalment is based 
on responses provided during November 2022 by more 
than 500 private bankers, wealth advisors, intermediaries 
and family offices who between them manage over 
US$2.5 trillion of wealth for UHNWI clients. Special thanks 
to ANZ Bank Australia, Bank of Singapore, Citi, Citibank, 
Commonwealth Bank, Dry Associates, Genghis Capital 
Ltd, Harvest Financial, HSBC Bank, ICEA LION, Ifigest, JB 
Were, Key Capital, Komerční banka, MA Financial Group, 
Macquarie Bank, NAB, NCBA Group, Rothschild, Santander 
Bank, Stanbic Bank Kenya, Standard Chartered Bank 
Singapore, UBS, United Overseas Bank (Malaysia) Bhd, 
Walsh Bay Partners and Westpac for their participation.

How we chose our cover

Working alongside our creative 
agency, Wink, we started with a 
question: what is wealth?  
In the past, the answer might have 
focused on equities, property, 
gold, bonds and digital assets. 
Increasingly, though, we are coming 
to think of wealth in terms of the 
natural world – forests, oceans and 
climate. This year's cover visualises 
many of these concepts in a digital 
way, showing a matrix of the diverse 
range of materials that represent 
wealth today.

Attitudes  
Survey

HNW Pulse  
Survey
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487 offices across 53 countries and territories supported 
by 20,000 property professionals

Established in 1956, Otto 
Immobilien is an owner-managed, 
independent real estate agency 
in the heart of Vienna. Their 
service has grown over six decades 
to provide all major services 
around the property industry, 
including the sale, rental and 
valuation of residential homes 
and apartments, offices and 
commercial real estate as well as 
property management.
Otto employs approximately 90 
professionals with a variety of 

industry backgrounds who are 
the pillars of the company with 
their passion and expertise. Their 
experts have strong Viennese 
roots and are familiar with the 
Viennese real estate market and 
all the current conditions and 
together with their International 
partner Knight Frank will give you 
access to real estate all over the 
world. 

Find more information on  
www.otto.at

Richard Buxbaum
Head of Residential
r.buxbaum@otto.at
+43 1 512 77 77-300

Martina Gruber
International Network Management
m.gruber@otto.at
+43 1 512 77 77-343

Contacts

Th
e 

W
ea

lth
 R

ep
or

t 2
02

3

Five big themes  
for 2023

Using data from our annual Attitudes Survey of more than 500 
private bankers, wealth advisors and family offices combined 
with in-depth conversations with industry experts, we bring 
you our assessment of the key themes for wealth in 2023 

The Wealth 
Report: Outlook 2023

A TRIUMVIRATE OF SHOCKS

Four in ten ultra-high-net-worth individuals 
grew their wealth during 2022, despite a 
year of ‘Permacrisis’. Here, we delve into the 
results of our Attitudes Survey and assess 
how investors are adjusting their approach to 
a new era.

Every time lexicographers choose their ‘word 
of the year’ they provide a signal as to how the 
world is changing. This year, Collins English 

Dictionary chose ‘Permacrisis’, defined as an 
“extended period of instability and insecurity”.

It’s a fitting choice. The Covid-19 pandemic 
ended a long period of relative stability. Global 
economic growth has for more than a decade 
been underpinned by relatively benign geopolitics, 
globalisation and the widespread availability 
of cheap credit. The triumvirate of shocks that 
defined 2022 across geopolitics, energy and 
economics marked a turning point, prompting 
the majority of equity and bond markets to fall in 
tandem, culminating in the worst performance for 
the traditional blended portfolio since the 1930s. 

For many investors it’s been a difficult year, but 
others have made gains despite the headwinds. 
Four in ten respondents to our Attitudes Survey 
said their clients had grown their wealth during 
the year, while 16% said they’d seen no change. 
The drivers of this performance were cited as: real 
estate, currency trades, market timing, and, for the 
first time in more than a decade, the return on cash. 

Indeed, despite significant headwinds annual price 
growth in prime global residential markets is likely 
to hit 5% for 2022, according to our November 

Forecast. The MSCI All Property Index – an index 
that measures commercial property performance 
– was 7% higher in September compared to the 
end of 2021. We will reveal the full results for 2022 
property performance in March. 

Those that saw their wealth shrink attributed 
declines to equity markets, financial markets 
more broadly and interest rate moves. Many 
interviewees pointed out that the traditional 
diversified portfolio offered no safety amid a 
unique set of circumstances. The MSCI World 
Mid & Large Cap index was down 18%, the S&P 
500 by 19%, the FTSE 250 by 17%, the Nikkei by 
9% and China’s CSI 300 22%, by way of example. 
Longer term investors have largely been shielded 
due to declines by the exceptional performance 
of the preceding years, as pointed out by our 
panellist David Bailin, CIO at Citi Global Wealth 
Management Investments. The S&P 500, for 
example, was up almost 20% between 1st 
January 2020 and 31st December 2022.

We will delve deeper and examine the 
magnitude of wealth shifts through a tracker 
of asset performance in the March edition of 
The Wealth Report. We will reveal how the new 
investing landscape has altered the population 
of high-net-worth (HNW) and ultra-high-net-worth 
individuals (UHNWI) in May once full year data is 
more readily available.

by Flora Harley

1 The rate of inflation will dictate 
when central bankers can end  
the current cycle of rising interest  
rates. The results will reverberate 
through borrowing costs and  
global asset prices 

There will be opportunities to 
reset as we enter a new investment 
environment, despite recessions 
across many major economies

Real estate is the top cited 
opportunity among our Attitude 
Survey respondents seeking 
diversification and a hedge  
against inflation

Geopolitical tensions were 
dominant in 2022 and will continue 
to weigh on sentiment through 
2023. Many will be familiar, but 
there will undoubtedly be surprises

The big three will have an outsized 
impact: the reopening of the 
Chinese mainland, India’s rise and 
the agility of the US economy

2

3

4

5

Resilience tested 
On average, how did 
your clients’ total wealth 
change in 2022?
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Source: The Wealth Report Attitudes Survey 2023
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Source: Knight Frank Research, OpenDoors

113,600
The number of 
international students in 
New York in 2021/22

2
The number of Ivy 
League Universities in 
New York, Colombia  
and Cornell

40%
Chinese students as a 
proportion of the total 
number of international 
students studying in  
New York State in 2021/22

Stuyvesant Town-
Peter Cooper Village
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Fig 5: Chinese students studying in the US 

Source: OpenDoors

“ Education remains a primary driver for property 
purchases in Manhattan. With borders 
reopening and international students returning 
we have seen enquiry numbers strengthen.”

GEORGINA ATKINSON
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